
PRICING 

POLICY FOR 

CA'S
THE SCIENCE OF PRICING



THE 80-20 

PARETO’S RULE
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You earn 80% of your gross revenue from 20% of 

your offerings ?

What are these 20% offerings / products ?

The pricing of these 20% items are not negotiable 

and you should not entertain any negotiation on 

these product(s).

Normally , these 20% products forms your core 

competency.



Product- Price list to be prepared
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NOT NEGOTIABLE PRODUCT 



CREATE ICING ON EVERY 

CAKE THAT YOU OFFER 

WITH B.A.T.N.A.
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KEEP PRICING VERY 

MODULAR 
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CHARGE FOR JOURNEY 

AS WELL AS 

DESTINATION
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